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WHO WE ARE

Cross Keys Capital is a sell-side investment bank providing superior strategic advisory services to

established middle market businesses. Cross Keys Capital’'s healthcare team has an unparalleled
understanding  of deal dynamics and  valuations across  various healthcare sectors, having
completed the sale or merger of over 150 healthcare companies. Cross Keys extensive track

record of advising healthcare businesses is unrivaled by any other middle-marketinvestment bank.

HEALTHCARE EXPERIENCE

Cross Keys has a strong understanding of the economics and operations of healthcare companies, with
experience advising on the sale of private physician practices (PPM), healthcare technology companies, and other
healthcare related businesses. With a seasoned team of investment bankers and experienced advisory professionals,

Cross Keys understands the rapidly changing marketplace and the specific nuances that maximize sale value.

Physician Practice Mgmt. Healthcare Technology Other Healthcare Businesses
. Oncology . Population Health Mgmt. . Urgent Care (Retail Healthcare)

. Cardiology . Revenue Cycle Mgmt. . Addiction Treatment Centers

. Ophthalmology/Retina . EMR / Practice Mgmt. . Specialty Pharmacy

. Plastic Surgery . Healthcare Education . Healthcare Consulting

. Orthopedics . Telehealth . Durable Medical Equipment

. ENT/Allergy . CRM . Healthcare Risk Mgmt.

. Dermatology . Healthcare Data Analytics . Infusion Centers

Primary Care
Oral Surgery/Dentistry

i Healthcare Staffing

WHAT WE DO
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